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CENTURIES OF ROUGH NOTES

930%%%@ %m/ﬂ/ww// //”5.7

Selling Rent and Rental Value Insurance

Sermnby-five trapped tanants in thin Philadelphia ipiﬂ:ﬂ-_i-ﬂ" whan it becams a roaring furssce, were rescued by firemen, whils some
100 othan flod to the reat, many in right clothes, The cwner -“-'i'ﬁl of rental income for months from this property, for which ha might

havw bawn reimbunad *""H'_‘"""" Ingseance.  [Intsrnatices] Phots,]

Every piece of occupied improved
real estate is owned by a prospect for

Rent or Rental Value Insurance

ET us consider the selling plans used
by agents who have successfully,
and  profitebly, sold Rent and

Rental Walue insurance. The lexse costly
way, though possibly a slow course, is to
instruct the palicy clerk to add the cover-
age, by endorsement, to every new or re-
newal propesty palicy written. The pal-
icies, if possible, should be delivered
an:l[_r, and the coverage explained
i personal delivery is not practical, send
ilong an explanatory letter. Agents who
bave wried i, find that this plan works
shout 90 percent of perfect and adds
sbout $1.00 in commissions on exch of
their residence property risks,

Another pr method s to train
the girl in the office how to present
Rent insurance and you will probably
be surprised at the number of policies
she can sell by telephoning your pros-
pects—your Fite, Windstorm, etc., pal-
icyholders—and telling them all abouat

“The Buiwirr Magesims of Faimraes™

Rent insurance. This sales plan, simple
and effective, produces immediate seve-
nue. Faor economic reasons, polices thus
sold should be written to expire with
the property holder's other property in-
surance.

For prospects who insist on being
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convinced, e wre a few selling sen-
tences thatuhdve proved potent:
Rental Value Clificlers

If ypour (home shteld buen, low
much rent Wlfll-_d you !'n}:c ta pay clse-
where?"* N

Another  suggestion:“How  would
you Iike me to pay yourl Fent or 4R
amount equal to the rental valiiglol the
home in which you live, 30 yoi, will
have wirtually the price to penkDund
other house while your home is Im?
repaired—in caie fire drives you out?

An Actual Intervies

An agent condected this interview:
"What & the actual wvalee of  your
home?”

“About $6,000."

“And you carry $4,000 of Fire insut.
ance, so you would be $2,000 short of
the value of your home should it be
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