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The industry’s most targeted submission-generating 
platform for MGAs, MGUs, and specialty brokers.

If you underwrite it, they’ll find you!

National market directory 
of excess, surplus, specialty 
lines and industry services

Celebrating our 
64th year

Published by the 
Rough Notes Company, Inc.

WHERE 
SPECIALTY 
RISKS FIND 
MARKETS.

Connect with our Advertising 
Representative:

Tricia Cutter
Vice President – Advertising

Ph (317) 816-1019 • Fax (317) 816-1000 • (800)-428-4384 ext. 1019
triciac@roughnotes.com
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THE OPPORTUNITY

PUT YOUR EXPERTISE
WHERE THE SEARCH HAPPENS.
Agents use The Insurance Marketplace (IMP) to find markets  
for complex, unusual and hard-to-place risks.

Your IMP presence puts your underwriting 
appetite in front of them when they’re:

SEARCHING 
for a specialty market

EVALUATING 
potential markets

PLACING 
a real account

BE FOUND SHOW YOUR FIT START THE
CONVERSATION

GENERATE THE 
SUBMISSION

Ç Ç Ç

SEE FOR YOURSELF, TRY THE DIGITAL VERSION ONLINE AT
www.insurancemarketplace.com        

www.roughnotes.com

THE IMP ADVANTAGE
It’s more than a directory. 
It’s the connection between 
agents with risk and 
markets with solutions.

DON’T JUST MARKET YOUR APPETITE.
MAKE IT FINDABLE.
Your next submission could already be looking for you.
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National market directory 

of excess, surplus, specialty 

lines and industry servicesCelebrating our 64th yearPublished by the 
Rough Notes Company, Inc.

ONE MARKET. TWO WAYS TO BE FOUND.

PRINT
The trusted specialty market directory 

DIGITAL
Your underwriting storefront—available 
when agents are ready to act.

National specialty market directory 
	ç	 Category-specific exposure
	ç	 Long-term reference tool
	ç	 Trusted market information
	ç	 Reach across distribution
	ç	 In addition to your print ad purchase you get 
		  5 category specific online ads for free.

36,000+ 

SUBSCRIBERS

800+ 
SPECIALTY LINES CATEGORIES

Print advertisers receive a 
FREE DIGITAL STOREFRONT.

	ç	 Contact information
	ç	 Classes of business
	ç	 Target premiums
	ç	 Line size / capacity
	ç	 Geographic appetite
	ç	 Required underwriting info
	ç	 Submission contact or API/portal link
	ç	 Your advertisement

This turns your listing into a submission 
conversion engine, not just branding.

WHAT YOUR DIGITAL 
STOREFRONT INCLUDES:
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YOUR LISTING MEETS THEM  
MID-DEAL, NOT MID-SCROLL

THE RISK
An agent has 
a client with a  
difficult or unusual 
exposure.

THE SEARCH
The agent searches 
IMP by specialty 
coverage/cetegory.

THE MATCH
Relevant markets 
appear based on 
the category.

THE FIT 
The agent 
reviews appetite, 
classes, territory 
and underwiting 
information.

THE SUBMISSION
The agent contacts 
the market or follows 
the submission path.

THE IMP SEARCH JOURNEY

Abstracters Professional Liability
This coverage insures against claims that 
arise from alleged negligent acts, errors, 
or omissions in researching the validity of 

real estate property titles and any restric-
tions on them. Coverage applies to claims 
that arise due to an abstractor providing 
either faulty or incomplete information 
about the title. It is usually written subject 

to a minimum deductible per claim and is 

often combined with Title Agents Errors 
and Omissions coverage. Markets for this 
coverage include:

AmWINS Group, Inc.Arlington/RoeBolton & Co.Greene & Associates, Inc.*Herbert H. Landy Insurance Agency
Intercorp, Inc.Jimcor Agencies, Inc.Midlands Management Corporation

MJ Kelly CompanyNIF Group

Prime Insurance CompanyQuaker Special RiskRisk Placement Services, Inc.*Rockwood Programs, Inc.Roush Insurance Services, Inc.*Southern Insurance Underwriters, Inc.
*Starr CompaniesU.S. Risk Insurance Group, Inc.

Accountants Professional 
Liability
This coverage insures the legal liability of 
an accountant or accounting firm for injury 

or damage that results from professional 
services it rendered or did not render, 
caused or allegedly caused by neglect, 
error, omission, dishonesty, misrepresenta-
tion, fraud, libel, slander, or defamation of 
character. Certified public accountants and 

accounting and bookkeeping firms that em-
ploy accountants are eligible. Markets that 

provide this specialty coverage include:

*All Risks, Ltd.AmWINS Group, Inc.Arlington/RoeBolton & Co.Boston Insurance Brokerage*Foremost Insurance GroupGray-Stone & CompanyGreene & Associates, Inc.*Herbert H. Landy Insurance Agency 
(See ad on page 34)High Ridge AgencyIntercorp, Inc.*James River Insurance Company

Jimcor Agencies, Inc.Midlands Management Corporation
MJ Kelly CompanyNIF Group

Philadelphia Insurance Companies
Prime Insurance CompanyProfessional Insurance Concepts

Quaker Special Risk

This is a marketing guide for nonstandard coverages and specialty lines. The listings 

include the more commonly written Professional Liability, Errors and Omissions and Mal-

practice forms, as well as many other Liability and Property insurance categories which 

are often difficult for the agent or broker to place, or require special underwriting treat-

ment. We develop these listings through annual questionnaires from insurance companies 

and underwriting managers. The star (H) means that the company listed is operating as 

a program administrator, underwriting manager or principal market for the coverage. Ab-

sence of any symbol indicates that the listed company is simply a market for the coverage. 

Frequently, other qualifications for a company’s underwriting policy are indicated. These 

listings do not otherwise reflect the companies’ underwriting requirements for the accep-

tance of certain risks. A star (H) does not indicate an endorsement of the listee.

National Market Directory

Visit us on the Internet!www.insurancemarketplace.com
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This is a list of the home addresses of the companies listed under the coverage categories. For your convenience, a listing of the states 

where each company is principally operating follows the home office address. Each of the coverages with which a company is identified is 

not necessarily written in all states in which it is licensed. The source of the information concerning listings of states and markets is from 

a questionnaire filed with The Rough Notes Company. Although every effort is made to ensure its accuracy at the time of submission, The 

Insurance Marketplace does not guarantee the accuracy or timeliness of the information.

COMPANY DIRECTORY

Abacus Insurance Brokers, 

Inc.:2512 Wilshire Blvd.

Santa Monica, CA 90403

424-214-3700

FAX: 424-214-3701

E-MAIL: brokersupport@abacus.net

URL: www.abacus.net

A managing general agent operating in all 

states on an admitted basis.

Adriatic Insurance Company:

3501 N. Causeway Blvd., Ste. 1000

Metairie, LA 70002

504-838-8100

Toll Free: 800-535-7291

FAX: 504-832-0605

E-MAIL: jtaylor@adriaticinsurance.

com
An insurance company operating in all 

states except CO, CT, DE, MA, ME,  NM, 

NV and VT on a nonadmitted basis.

Aero Insurance, LLC:

2001 W. Belt Line Highway, Ste. 201

Madison, WI 53713

Toll Free: 800-210-8242

FAX: 608-723-6440

E-MAIL: jrasmussen@aero-ins.com

URL: www.aero-ins.com

An excess and surplus lines broker operat-

ing in all states on an admitted basis.

AFC Insurance, Inc.:

3101 Emrick Blvd., Ste. 318

Bethlehem, PA 18020

Toll Free: 877-456-5323

FAX: 610-974-8574

E-MAIL: dina.tristani@afcins.com

URL: www.afcins.com

A program administrator operating in all 

states on an admitted and nonadmitted 

basis; some restrictions may apply.

All Risks, Ltd.:

10150 York Rd., 5th Fl.

Hunt Valley, MD 21030

410-828-5810

Toll Free: 800-366-5810

FAX: 410-828-8179

E-MAIL: allrisksim@allrisks.com

URL: www.allrisks.com

Operating as a managing underwriter, pro-

gram administrator, and excess and surplus 

lines broker in all states on an admitted 

and nonadmitted basis.

American Mining Insurance 

Group:3490 Independence Dr.

Birmingham, AL 35209

205-870-3535

Toll Free: 800-448-5621

FAX: 205-870-3245

E-MAIL: amarlow@AmericanMining.

comURL: www.AmericanMining.com

An insurance company operating in all 

states except CA, FL and  HI on an admit-

ted basis.
AMERISAFE:

2301 Hwy 190 West

DeRidder, LA 70634

Toll Free: 800-897-9719

FAX: 800-450-1091

E-MAIL: aiic-marketing@amerisafe.

comURL: www.amerisafe.com

A workers comp insurance company operat-

ing in AK, AL, AR, CO, DE, FL, GA, IA, IL, 

IN, KS, KY, LA, MD, MN, MO, MS, NE, NV, 

NC, OK, PA, SC, TN, TX, VA and WI on an 

admitted basis.AmWINS Group, Inc.:

4725 Piedmont Row Dr., Ste. 600

Charlotte, NC 28210

704-973-3498

E-MAIL: marketing@amwins.com

URL: www.amwins.com

A managing underwriter, managing general 

agent and excess and surplus lines broker 

operating in all states on an admitted and 

nonadmitted basis.
AmWINS Program  

Underwriters:

1 New Hampshire Ave., Ste. 200

Portsmouth, NH 03801

603-334-3000

FAX: 603-334-3090

E-MAIL: willisnhprograms@willis.com

URL: www.willisprograms.com

A program administrator operating in 

all states on an admitted basis and in all 

states on a nonadmitted basis for specified 

programs. Also operating in Canada for 

specified programs.

Apartment Insurance  

Consultants:
7000 N. Mopac Expressway, Ste. 250

Austin, TX 78731

512-467-7299

Toll Free: 800-880-7299

FAX: 512-452-7288

E-MAIL: amandas@aicinsure.com

URL: www.aicinsure.com

An insurance company, managing under-

writer, program administrator and an 

excess and surplus lines broker operating 

in all states except AK, HI and OK on a 

nonadmitted basis.
Apollo General Insurance 

Agency, Inc.:
P.O. Box 1508

Sonoma, CA 95476

707-996-2912

Toll Free: 800-624-5829

FAX: 707-996-7912

E-MAIL: bobe@apgen.com

URL: www.apgen.com

Operating as a program administrator, man-

aging underwriter and excess and surplus 

lines broker writing demolition contractors, 

commercial recycling contractors (i.e., con-

crete, asphalt, metals, shingles, wood), com-

mercial recycling centers, concrete sawing 

and drilling, polishing contractors, crane and 

rigging contractors, and house lifting. Operat-

ing in all states on an admitted basis, varies 

by program. Also operating in most states on 

a nonadmitted basis. Contact us for details.

Arlington/Roe:

8900 Keystone Crossing, 8th Floor

Indianapolis, IN 46240

317-554-8550

Toll Free: 800-878-9891

FAX: 888-552-9891

E-MAIL: info@arlingtonroe.com

URL: www.arlingtonroe.com

A managing general agent and excess and 

surplus lines broker operating in IL, IN, KY, 

MI, MN, MO, OH, TN and WI on an admit-

ted and nonadmitted basis.

55th EDITION – 2018 

23

2018IMPPages1-32.indd   23

11/9/17   2:47 PM



6	 The Insurance Marketplace—Since1963

OWN THE TOP OF YOUR CATEGORY. 

DOMINATE YOUR CATEGORY ONLINE
WITH A BANNER AD
Be the first market agents see when they search your specialty.

IDEAL FOR:
NEW PROGRAMS
Launch with visibility.

EXPANDING  
APPETITES
Put new classes 
in front of agents.

COMPETITIVE  
MARKETS
Stand apart in 
crowded categories.

SEASONAL  
OPPORTUNITIES
Be visible when 
demand increases.

ç	Delivered straight to the inboxes of  
	 Rough Notes’ targeted subscriber base.
ç	Puts your brand directly in front of insurance  
	 decision-makers.

Showcase your brand
ç	Promote products and services.
ç	Highlight thought leadership and expertise.
ç	Generate qualified leads.

Banner in Specific Category For All of 2027 
$2,000 PER CATEGORY

PRO TIP 1:
MGAs using category banners typically 
capture the first look on submissions—
before competitors are contacted.

E-BLAST

ACCESS TO TARGETED AUDIENCE
Drive measurable results
ç	Clear calls-to-action help your message stand out.
ç	Encourage immediate action from your audience.

Key benefits
ç	Reach 50,000 targeted agents, brokers, and industry leaders.
ç	Custom messaging tailored to your campaign goals.
ç	Detailed performance reporting to measure ROI.
ç	Keep your brand top-of-mind within the insurance community.

Motivate a highly targeted audience to act now! 
E-blast Ad: $3,000



	 www.insurancemarketplace.com� 7

STAY TOP-OF-MIND 
With Rough Notes Specialty, Excess, and Surplus Lines E-newsletter.

ç	Promote underwriting appetite changes
ç	Highlight niche expertise
ç	Educate agents on emerging risks

E-newsletters are audited by the Alliance for Audited Media (AAM)

E-NEWSLETTER
Creative tips and tools to help you 
write new business and enhance 
your current customer portfolio.
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Creative tips and tools to help you 
write new business and enhance 
your current customer portfolio.
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Practical management and marketing 
insights, operational best practices, 
and leadership strategies for agency 
principals and managers.

�����������������������������
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Answers to topical questions 
on coverages, marketing, 
management, products and more.
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Creative tips and tools to help you 
write new business and enhance your 
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Practical management and marketing insights, 
operational best practices, and leadership 
strategies for agency principals and managers.����������
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Answers to topical questions on coverages, 
marketing, management, products and more.
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	 C	 300 x 600

With 50,000+ subscribers, you can use this channel to: 

 

	 A	 674 x 90

$2,000

Covers
2nd (Inside Front)	 Extra 15% of space rate
3rd (Inside Back)	 Extra 10% of space rate
4th (Outside Back)	 Extra 15% of space rate

Multiple Advertisement Discounts
Because The Insurance Marketplace is a business placement guide to 
specialty lines coverages and services, you may wish to advertise in more 
than one coverage category. If so, your price and savings will vary depend-
ing on the number of standard size units. Please ask your advertising 
representative for details.

Online Insurance Marketplace Banner Ads $2,000

2027 IMP ADVERTISING RATES

	 4-COLOR	 NATIONAL	
	 Full Page	 13,875	
	 2/3 Page	 9,345	
	 1/2 Page	 7,548	
	 1/3 Page	 5,899	
	 1/4 Page	 4,589	
	 1/6 Page	 3,666	

B&W ADS: 
SPECIAL PRICING AVAILABLE

ç	Drive submissions for new programs
ç	Position your firm as a go-to specialist, 
	 not just a market.

(Rates include your 
IMP Digital Storefront)

Reservation Deadline: 
November 20, 2026

Publication Date:  
January 2027

Reach agents and drive traffic to your website  
through a banner ad in our monthly newsletters.
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Full Page 7x10 2/3 Page 4-5/8 x 10 1/2 Vertical  4-5/8 x 7-3/8 1/2 Horizontal   7 x 4-7/8

1/3 Square  4-5/8 x 4-7/8 1/3 Horizontal   7 x 3-1/4 1/3 Vertical  2-1/4 x 10 1/4 Vertical  2-1/4 x 7-3/8

1/4 Square  4-5/8 x 3-5/8 1/4 Horizontal  7 x 2-3/8 1/6 Horizontal  4-5/8 x 2-3/8 1/6 Vertical  2-1/4 x 4-7/8

Commissions and Policies
Standard 15% commission is allowed to  
recognized advertising agencies if invoice is  
paid within 30 days. We reserve the right to  
hold advertisers and/or agencies jointly and 
severally liable for payment.

Advertising may be rejected for any reason  
if, in our judgment, it is inconsistent with the  
best interests of the insureds, the insurance  
industry or its agents and brokers. The Insur-
ance Marketplace and its publisher, The Rough 
Notes Company, are held harmless from any 
claims or suits that might arise.

SEND MATERIALS TO:
	 Tricia Cutter
	 The Insurance Marketplace
	 triciac@roughnotes.com

Deadlines
	 Publication: January 2027
	 Reservations: November 20, 2026
	 Materials: December 4, 2026

Advertising Policies and Requirements

Print Directory: 
• 36,000 copies  

distributed
• Easy Reference
• Get in front of agents 

already working on  
real accounts

Digital Storefront:  
• Showcase products 

online
• Simplify product browsing
• Available 24/7/365

Category Advertising: 
• Target specific  

categories
• Reach relevant buyers
• Your firm appears  

exactly where agents  
are searching

Digital Advertising: 
• Promote products online
• Attract agents actively 

searching to place  
business

• Consistent visibility

Specialty eNewsletter: 
• 50,000 suscribers
• Reach niche  

professionals
• Build brand awareness

Ad Sizes and Requirements
Material Requirements
  Hi-resolution PDF for print preferred

Magazine Trim Size
  8-1/8” x 10-7/8”; Safety=1/4” from trim dimensions

Bleed Sizes (Includes bleed–use this size for bleed ads)
  Page: 8-3/8” x 11-1/8” (trims to 8-1/8” x 10-7/8”)
  Spread: 16-1/2” x 11-1/8” (trims to 16-1/4” x 10-7/8”)
  (No additional charge for bleed)
  Screen: 150 line screen   
  Printing & Binding: Web Offset/Perfect Bind

Connect with our Advertising Representative:
Tricia Cutter
Vice President – Advertising
Ph (317) 816-1019
Fax (317) 816-1000 
(800)-428-4384 ext. 1019
triciac@roughnotes.com


